Networking Secrets for Sales Reluctance audio course worksheet

Shattering Networking Limiting Beliefs

What are your top three limiting beliefs? (from this audio
ecourse or some other networking reluctance belief)

A
A‘l Admit your limiting belief.

I[' Identify how this belief is serving you and
AL your customers.

r ) Discover a more useful and believable
belief.

/\ Affirm the new more useful belief when
L2 you next need to act.

.
I:ll Evaluate the effectiveness of the new

Ll belief.

Remember: Celebrate if your results are closer to what
you want!

If you are one of the 37% who get queasy about being at networking
events, order this 23 page report with the five step AIDAE process to
over come any limiting beliefs. This report covers seven top limiting
beliefs, “Networking Secrets for Sales Reluctance, How | Overcame
Unsuccessful Networking as an Introvert,”
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